BUSINESS CASE

BEAUTY PRODUCTS & MORE

Regulatory Compliance

= Although banned for US Consumption, products not
approved by FDA, FTC, and USDA can transit the Zone
and be re-exported without penalty

= By avoiding a formal declaration to CBP, the importer
benefits from increased efficiency and avoids charges
such as: demurrage, handling, customs exams, risk of
damage and more

= [fthereis anintent to sell to the U.S. market, the
importer will have adequate time to comply with all
labeling, valuation, tariff classification, etc. prior to
filing documentation to CBP and regulatory agencies

Savings

= Importer may comingle inventory, and store both,
foreign and domestic products in the same location;
ultimately saving space and money

= Even if the product is duty-free when entering the U.S.
Market, MPF will still apply. Merchandise Processing
Fee is equal to 0.3464% of the merchandise value, with
a min of $25 and a max of $485 per shipment

= By utilizing a weekly entry, the importer will save time
and money by filing only one declaration a week

*Assuming weekly entry

Value per Weekly MPF per S
Product Type Shipment Shipments Shipment Annual Savings
Women'’s
Perfume $120,000 10 (250 CTN) $420 $180,000
Men's
Cologne $115,000 10 (250 CTN) $400 $170,000

Total Annual Savings: $350,000

For more information please visit: www.ftzworld.com or contact us at marketing@ftzworld.com




